
Figure 1: Merck & Co. product lifecycle stage analysis, 2008–13 
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Source: Company-reported historical sales data; Datamonitor forecasts D A T A M O N I T O R

 

Figure 2: Merck & Co. and Schering-Plough total sales ($bn), 2008–13 
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Source: Company-reported historical sales data; Datamonitor forecasts D A T A M O N I T O R

 

 

 

 



 

 

Figure 3: Merck &Co.’s forecast operating performance, 2008–13 
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Figure 4: Merck & Co.’s molecule type focus, percentage of prescription 
pharma sales (%), 2008 
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Source: Company-reported historical sales data; Datamonitor estimates D A T A M O N I T O R

 



Figure 5: Merck’s therapy area focus, 2008 
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Source: Company-reported historical sales data; Datamonitor estimates D A T A M O N I T O R

 

 

 

 

 

Figure 6: Shift in Merck & Co.’s therapeutic focus (ppt) from the addition of 
Schering-Plough’s prescription pharma portfolio ($m), 2008 



 

Figure 7: Ability of the reverse merger agreement to bypass  the change 
of control provisions 
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Source: Company disclosures; Credit Suisse, Datamonitor D A T A M O N I T O R
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Source: Company-reported historical sales data; Datamonitor estimates D A T A M O N I T O R


